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Utah Market

3rd Quarter 2017: $117,500

3rd Quarter 2007: $100,000

10 Year Value Trend Utah

A home that sold during 3rd quarter 2007 
for $100,000 in Utah would sell for $117,500 
during 3rd quarter 2017.
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Nevada Market

3rd Quarter 2017: $91,700

3rd Quarter 2007: $100,000

10 Year Value Trend Nevada

A home that sold during 3rd quarter 2007 
for $100,000 in Nevada would sell for 
$91,700 during 3rd quarter 2017.

- 8.6%

Utah
+16.1%

Nevada
-8.6%

St. George
-8.2%

Las Vegas
-16.1%

Provo
12.8%

Value Trend between 2006-2017

Morley & McConkie, LC



4

St. George

3rd Quarter 2017: $92,100

3rd Quarter 2007: $100,000

10 Year Value Trend Greater St. George

A home that sold during 3rd quarter 2007 
for $100,000 in St. George would sell for 
$92,100 during 3rd quarter 2017.
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Las Vegas

3rd Quarter 2017: $85,100

3rd Quarter 2007: $100,000

10 Year Value Trend Las Vegas

A home that sold during 3rd quarter 2007 
for $100,000 in Las Vegas would sell for 
$85,100 during 3rd quarter 2017.
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Provo

3rd Quarter 2017: $113,700

3rd Quarter 2007: $100,000

10 Year Value Trend Provo

A home that sold during 3rd quarter 2007 
for $100,000 in Provo would sell for $113,700 
during 3rd quarter 2017.
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Construction Activity 2017
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Market Conditions Greater St. George

Criteria
• 1,000 - 2,000 sf
• Built 2010 - present
• Sold 01/20/2017 - 01/20/2018

Analysis shows a year over year increase in Median Comparable Sales Price from the first half of the year to the 
second half of the year. Inventories remain stable and are in shortage with a 1.9 month supply of homes for sale. 

Low inventories, together with increasing material and labor costs, may continue to put upward price pressure on 
housing. Increasing interest rates are likely to put entry level buyer’s out of the market or push them into outlying 
markets. 

Median Sale Price (2nd half): $319,500Median Sale Price (1st half): $305,100 + 4.6%
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Market Conditions Hurricane Valley

Criteria
• 1,000 - 2,000 sf
• Built 2010 - present
• Sold 01/20/2017 - 01/20/2018

Analysis shows a relatively stable market with only a small increase in the most recent quarter. Inventories remain 
stable and are in shortage with a 1.7 month supply of homes for sale. 

Low inventories, together with increasing material and labor costs, may continue to put upward price pressure 
on housing.  Housing prices for homes in the same profile are near 20% lower in the Hurricane Valley than in the 
Greater St. George area. 

Median Sale Price (2nd half): $264,000Median Sale Price (1st half): $261,500 + 0.95%
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Market Conditions St. George Residential Lot

Criteria
• 0.1 acres - 0.3 acres
• Sold 01/20/2017 - 01/20/2018

Typical residential lot prices in the Greater St. George area have remained relatively stable over the past 12 
months. Asking prices are nearly 20% higher than the average sold price in the most recent quarter.

This only reflects MLS activity which is a small fraction of the total lot sales activity currently.

Median Sale Price (2nd half): $90,000Median Sale Price (1st half): $95,000 - 5.4%
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Market Conditions Hurricane Valley Residential Lot

Criteria
• 0.1 acres - 0.3 acres
• Sold 01/20/2017 - 01/20/2018

Typical residential sold lot prices in the Hurricane Valley have remained relatively stable over the past 12 months, 
with a small year-over-year increase. 

Asking prices are at nearly current asking prices and are nearly 15% higher than the average sold price in the most 
recent quarter. Lot prices in Hurricane are about 33% lower than in St. George. 

This only reflects MLS activity which is a small fraction of the total lot sales activity currently.

Median Sale Price (2nd half): $62,000Median Sale Price (1st half): $58,000 + 6.6%
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Nightly Rental Information

Nightly rental projects have seen a prices increase over the past four years, but the 
Days on Market is also increasing along with supply. This means the posibility that 
prices for nightly rental properties reach equilibrium or begin to fall is increasing as 
more nightly rental properties begin to meet demand.
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NAI Excel 2018 Snapshot

Read the entire report from NAI Excel at: http://excelcres.com/
Accurity Valuation - Morley and McConkie is not affiliated with NAI Excel. 

All copyrights and rights are reserved by NAI Excel. 

Office
Vacancy 3.7%
Built YTD 36k

Retail
Vacancy 3.5%
Built YTD 225k

Industrial
Vacancy 2.0%
Built YTD 78k
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Accurity Valuation - Morley and McConkie

Email
mm@sutap.com

Web
morleyandmcconkie.com

Phone
435-673-7720
702-830-0626

Articles and videos available on: 

facebook.com/morleyandmcconkie
Youtube Channel: Accurity Valuation
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